
The numbers this Fall include 106 sales majors, 

over 400 students from a variety of majors in 

sales classes, three Ph.D. candidates focusing on 

sales related research, 18 Advisory Council 

members and 28 companies attended our first 

ever exclusively sales job fair (see Page 4).  In 

June, organized by Dr. Leff  Bonney, the Sales 

Educatorsô Academy  held its first ever seminar 

attended by faculty from 38 universities. In Au-

gust, Dr. Willy Bolander, who received his PhD 

from the University of Houston, joined the sales 

faculty. Read his bio at FSUSalesInstitute.com/

wbolander.  This fall 15 top sales students be-

came the Fall 2011 Sales Team. Read about them 

on pages 2 & 3.  As a group, sales team members 

become the most highly recruited graduates on 

campus. Conferences attended since last Spring 

include the Laird Plastics National Managers 

Conference, the AmSan National Conference, 

and the Russ Berrie Institute National Sales 

Challenge. This fall we dedicate the Marvin A 

Mitchell Laboratory. Read about this new tech-

nology lab on page 6. 

Success of recent graduates continues to add to 

the FSU sales programôs reputation. Kristen 

Weeks ô09 graduate was named Johnson and 

Johnson, Lifescan Division Rookie of the Year. 

Read about her on page 5. Here are two recent 

quotes from corporate executives about recent 

sales program graduates. 

ñMegan Turner is doing very well.  I put her on 

a national account TCG (The Continental 

Group) where we had a presence of about 8 ac-

counts buying from us.  She has expanded this to 

almost 20 buying from us and 30+ more on the 

horizon which will likely (80%) convert over to 

AmSan.ò   - Steve Geuther, AmSan 

ñSince 1966 to 2006, we only had 9 

salespeople become Presidents Club 

members in their first year. However, 

in the last 3 years we have had 4 of 

your students achieve this feat in their 

first year. Amanda Erpenbeck did it in 

6 months, Melissa Hodge and Jennah 

Goldman did it in 10 months. Now 

Bridgette Woods will qualify in 11 

monthsò.  - Ash Deshmukh, The Tom 

James Company 

The theme song of every sales profes-

sional is, ñSo what have you done for 

me lately?ò Success is not about the 

past but about what happens next, so 

here are some of the things planned for 

2012: 

¶ Spring Seminole Sales Showcase ï 

February 8 and 9 

¶ National Collegiate Sales Compe-

tition ï March 3-5 

¶ Sales Educatorsô Academy Semi-

nar ï June 6-8  

¶ Sales Bootcamp for Military Vet-

erans ï Date TBA 

¶ Fall National Sales Competition 

Hosted by FSU ï October, date 

TBA 

Look for email updates and the 

Spring 2012 Newsletter for more 

details about those last two items. 
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Willy Bolander, Ph.D. joined 

the Sales Institute this summer 

and is teaching sales-related 

classes. Welcome! 
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Bryan Beare is a Professional Sales 

major and has worked at Accounting 

staff and Business Services, Inc in Bo-

ca Raton and Suray Promotions in Tal-

lahassee. Bryan has also volunteered at 

the Boys and Girls Club  of Tallahas-

see. He placed first in Business Deci-

sion Making and Information Manage-

ment for Phi Beta Lambda and holds a 

current Miller Heiman Professional Sales certificate. He is also 

educated in Search Engine Optimization Marketing. 

Monica Bernhard will graduate in 

the Spring of 2012 with a Bachelor of 

Science degree, Majoring in Market-

ing and a Communications Minor. 

She has been on the Deanôs List and 

held the Florida Bright Futures aca-

demic scholarship since Fall 2008. 

Monica is a member of the Delta Zeta 

sorority and the FSU Equestrian 

Club. She is also a member of the Big Brothers, Big Sisters Men-

toring Program.  

Taylor Bouwmeester is also majoring 

in Professional Sales with a minor in 

Spanish. This past summer, Taylor 

worked as a Sales Associate At Kia 

AutoSport in Tallahassee. She has 

studied abroad in both Valencia, Spain 

and Seville, Spain. Taylor is an elected 

member of Emerging Leaders where 

she studied organizational theory, lead-

ership principles and techniques. She is also a member of Women 

in Business and the National Society of Collegiate Scholars. 

Victoria Ciotoli is a member of 

Students in Free Enterprise. She 

has received the Florida Bright 

Futures scholarship throughout her 

collegiate career. She plans to 

graduate in May 2012 with a Pro-

fessional Sales Major. 

 

Ryan Crowley has been on the Deanôs List every semester of his 

collegiate career. He is double-majoring in both Professional Sales 

and Business Real Estate. In his spare time, Ryan works at Billôs 

Bookstore training their new employees. He is also a referee for the 

FSU intramurals where he 

supervises the intramural 

basketball games. Ryan is a 

member of the National So-

ciety of Collegiate Scholars, 

has more than 400 communi-

ty service hours, and is an 

active member of the Phi 

Delta Theta fraternity. 

William Faust has great corporate work experience, 

having worked for Magic whiteboard Products, Applied 

Fiber, HP/Intel, Harch Capi-

tal Management and 

AmTrust North America. He 

is a member of Alpha Kappa 

Psi professional business 

fraternity and has made the 

Deanôs List several semes-

ters. Will is a Professional 

Sales Major, minoring in 

English. 

Karl Fresher maintains a 

3.75 GPA and is a member 

of the National Society of 

Collegiate Scholars and a 

Florida Bright Futures Schol-

arship recipient. He is a 

member of the Phi Kappa 

Tau fraternity and an avid 

golfer. Kark owns a small 

company that develops new 

fishing apparel called ElusiveTails Fishing Apparel out 

of Orlando.  In his free time, Karl is taking private pilot 

flying lessons. 

Julia Taylor Folkes is a People to People Student Am-

bassador and has traveled to Australia, New Zealand, and 

all over the United States. 

She is an active member of 

Alpha Delta Phi sorority. She 

helped organize a dance mar-

athon benefiting the Chil-

drenôs Miracle Network. She 

is also a member of Women 

in Accounting. Julia enjoys 

playing volleyball and soc-

cer.  

Meet the Fall 2011 Sales Team 
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Andrew Hensley is also a  

Professional Sales Major 

and maintains a 3.6 GPA. 

He is a member of the Na-

tional Honors Society. Drew 

has played baseball in the 

Dominican Republic and 

football in Costa Rica for 

Score International. He has 

traveled to over 15 countries. Drewôs professional expe-

rience includes Preferred Freezer Services and PODS, 

Inc. 

Morgan Kirk is majoring in Management and minoring 

in Hospitality. He plans to graduate in May 2012. Mor-

gan is a true outdoors-man! 

He owned his own lawn 

care company for over sev-

en years and is comfortable 

handling large equipment 

such as tractors, bobcats, 

bulldozers, and backhoes. 

He was even awarded the 

National Wildlife Turkey 

Federation Scholarship. 

 

Christian Meewes is a Tal-

lahassee-native majoring in 

Professional Sales and mi-

noring in Communications.  

Christian has held two exec-

utive level positions with the 

FSU Skim Club including 

President and Treasurer. He currently works for The 

Plant Man Landscape and Design. 

Lindsey Mitchell is ex-

pected to graduate in the 

Spring of 2012 with a double 

major in Finance and Profes-

sional Selling. She is a Flori-

da Bright Futures scholarship 

recipient and was awarded 

the Vanderbilt Presbyterian 

Church Academic scholar-

ship. Lindsey has studied 

abroad in Florence Italy.  

Ryan Nimsger is a Florida Bright 

Futures scholarship recipient and 

is on the Deanôs List. He is double 

majoring in both Management and 

Professional Sales. As a fitness 

supervisor and personal trainer at 

the FSU gym, Ryan is responsible 

for about 1,500 patrons a day. He 

trains up to five clients per week 

on the proper technique and safety 

aspects. Ryan also worked at the Home Depot for over a year.  

Meghan OôBrien is also a Pro-

fessional Sales major and has 

studied abroad in Valencia, Spain. 

Meg is a member of the Chi Ome-

ga sorority and the FSU Track 

and Field team. She has worked 

for The Southwestern Company 

in Nashville TN and IMEB Inc. 

(International Medical Equip-

ment) in San Diego CA.  

Daniel Quintana is a Profession-

al Sales major and plans to gradu-

ate in Spring 2012. He has 

worked with Merrill Lynch in 

Coral Gables as a financial advi-

sor. He is a member of the Delta 

Tau Delta fraternity, St. Vincent 

de Paul Society, and Art Cares. 

Fall 2011 Sales Team continued... 

Several members of the Fall 2011 Sales Team gearing up to help 

recruiters at the Seminole Sales Showcase Job Fair held  

October 19, 2011. 
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and Kennesaw State University, home of the Spring 

National Collegiate Sales Competition, competed. In 

attendance from Georgia Southern were Jesse Long, 

Brandon Drew, and Brittanie Barber with coach Dr. 

Linda Mullen. The University of Alabama brought Jen-

na Stiffler and Eric Bishop with coach Dr. Gorman 

Houston. Kenneth Wade, Joseph Monaghan, and Jon 

Corbin represented Kennesaw State, along with team 

coach Dr. Gary Selden. 

Wednesdayôs Job Fair hosted 28 companies represent-

ing a wide variety of opportunities. Every industry 

from data processing to yacht sales were represented 

well. All students from the FSU College of Business 

were invited to attend. For those that made an excellent 

first impression at the Job Fair, they were invited to 

attend a cocktail reception later that evening at the FSU 

Alumni Center. 

Fridayôs final round was followed by an awards lunch-

eon at the University Center Club. After the intense 

competition, the Seminole Sales Showcase champion 

for this semester is Monica Bernhard. First runner up 

is Byran Grube. These two outstanding students repre-

sented Florida State University in the National Sales 

challenge at the Russ Berrie Institute, William Paterson 

University. Christian Meewes and Ryan Crowley 

were the third and fourth runners up. Each of these four 

students received a scholarship award from the Fair-

winds Group. The FSU Sales Club awarded $1,000 to 

Eric Bishop from Alabama, as the top competitor from 

a visiting school.  Brittanie Barber from Georgia 

Southern was the first runner up and was awarded an 

Apple iPad2. 

At the awards luncheon Friday, October 

21st FSU senior Morgan Kirk was award-

ed the Drew Hilderbrand Award. Drew 

was a member of the 2010 Fall Sales 

Team. This award recognizes the dedica-

tion and hard work of one particular mem-

ber of the Sales Team each semester. 

Bryan Grube, the recipient of this award 

last semester, was on hand to present the 

award to Morgan. Bryan knew Drew per-

Fall Seminole Sales Showcase 

Morgan Kirk named Drew Hilderbrand Award Recipient 

ñWhat a wonderful 

competition. 

Personally, the 

experience was 

magnificent. Thank 

you on behalf of our 

team, and from the 

bottom of my heart, for 

such hospitality. Well 

done.ò 

- Dr. Gary Selden, 

Kennesaw State Univ. 

FSU Fall Sales Team members relax after a long day of competing. 

From October 19th to 21st, the 

FSU Sales Institute hosted the 7th 

semi-annual Seminole Sales Show-

case. Following the traditional 

schedule, a Job Fair was held all 

day Wednesday, two rounds of 

competition were conducted Thurs-

day, with the final round and 

awards luncheon on Friday. Some-

thing a little different this year is 

that students from three visiting 

universities were invited to com-

pete.  

Sales teams from Georgia Southern 

University, University of Alabama, 
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sonally and spoke about Drewôs fierce 

work ethic and intense passion. 

ñAlthough Drew did not qualify to com-

pete at the national levelò, Bryan said, 

ñthe lessons Drew taught me about work 

ethic, preparation, and focus are all neces-

sary for success.ò 

The Sales Institute faculty unanimously 

voted for Morgan to receive this semes-

terôs award. 



Kristen Weeks graduated from Florida State 

University in Spring 2009 with a major in 

Marketing and a concentration in Sales. 

Upon graduation, Kristen accepted a posi-

tion with LifeScan, part of the Johnson and 

Johnson Diabetes Care Franchise and is the 

maker of the OneTouch family of products. 

As a LifeScan Territory Business Manager, 

Kristen is responsible for partnering with 

physicians and retail outlets to ensure 

that all patients have access to 

OneTouch products to effectively 

manage their diabetes. Kristen was the 

LifeScan 2010 ñRookie of the Yearò 

recognizing her exceptional sales re-

sults and community involvement.  

 

Alumnus Kristen Weeks ñRookie of the Yearò 

Casino Night a ñSmashing Successò 

During the Fall Seminole Sales Showcase 

on October 20th, competitors, recruiters, 

and FSU College of Business faculty were 

treated to a fun Vegas-style night of gam-

bling. The Casino Night cocktail reception 

was a casual, low-stress way for the stu-

dents and recruiters to get to know each 

other a little better. Plus, it was an excel-

lent way to relax after a long day of com-

petitions!  

Upon arriving, students and recruiters were 

given ôFunny Moneyô that they could trade 

in for gambling chips. Students were en-

couraged to interact with recruiters by ask-

ing questions about their company to earn 

more ôFunny Moneyô.   

Throughout the evening, guests gambled at 

Black Jack, Craps, and Poker tables accu-

mulating poker chips. At the end of the 

evening, students cashed in their chips and 

ñboughtò items in an exciting live auction. 

Some of the great prizes auctioned off were 

two flat screen televisions (donated by 

AmSan), boxes of Frito Lay chips (donated 

by PepsiCo), and a weekend getaway to 

Orlando complete with two tickets to Dis-

ney World (donated by Wyndham Vacation 

Ownership). 

 

ñDo not rush to get 

into the field, take the 

time to understand 

your company, your 

products, and your 

selling style.ò  

- Kristen Weeks 

FSU Sales Institute Director Pat Pallentino and Fall Sales Team member Ryan 

Crowley play Black Jack during the  Casino Night festivities. 

Fall Sales Team members Meghan 

OôBrien and Taylor  Bouwmeester 

try out their lady luck... 
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Students in the Florida State University College of 

Business Professional Sales Program have access to a 

new state-of the-art behavioral research and training 

facility thanks to a $50,000 gift from Andy and Kathy 

Ireland Mitchell, both graduates of the College of Busi-

ness in 1974. A ribbon-cutting ceremony of the Marvin 

A. óMitchô Mitchell Sr. Behavioral Laboratory to recog-

nize the generosity of the donorôs gift will be held at the 

College of Business on Nov. 18 at 9 AM. 

The gift allowed the College of Business to acquire the 

most current technology and enables faculty and stu-

dents to conduct behavior research and introduces the 

next generation of business professionals to use the lat-

est mobile technology. This new research facility places 

the collegeôs Professional Sales Program as a leader in 

business-to-business professional sales training accord-

ing to Pat Pallentino, associate in marketing and direc-

tor of the Professional Sales Program. 

ñAndyôs and Kathyôs generosity is overwhelming,ò said 

Caryn Beck-Dudley, dean of the College of Business. 

ñThis is a striking example of how important alumni 

support is for giving our students the very best educa-

tion and ensuring that they are prepared to be leaders in 

their fields.ò 

This Spring, the FSU Sales Institute will host the 7th semi-annual Seminole Sales 

Showcase. This event will be smaller in comparison than the Fall Showcase, but will 

still feature a Job Fair, three rounds of competition and a cocktail reception for visiting 

Advisory Council members and competing students. Look for more information to 

come regarding this great event!  

Save the Date: Spring Sales Showcase February 8-9 

iPad Lab Ribbon Cutting set for Nov 18 

The lab includes 30 Apple iPad2 devices, all of 

which are synchronized to one Apple iTunes ac-

count through the use of a Powersync system. The 

room has been fitted with a 70-inch TV, computer, 

HD webcam and an Apple TV. The technology 

allows video conferencing, virtual role playing 

and recording of guest lecturers. In addition, a 

Tegrity lecture capture system has been integrated 

into the lab.   

ñMitch was a Disabled US Army Veteran from 

WWII who achieved a National Sales Position 

with Beneficial Finance Corporation and it is only 

fitting to have this new behavioral lab named in 

his honor. ñ quoted Andy Mitchell. 

Mitchell, CEO and president of The Fairwinds 

Group headquartered in Fort Lauderdale, made the 

gift in honor of his father, Marvin A. ñMitchò 

Mitchell Sr., a World War II veteran. Andy Mitch-

ellôs wife, Kathleen (Ireland) Mitchell, received 

her bachelorôs degree in Business Administration 

from the College of Business in 1974. 

iPad Lab Includes: 

¶ 30 Apple iPad2 devices and 

a state-of-the-art docking 

station that houses the 

iPads. They are all charged 

and synchronized simulta-

neously. 

¶ 70ò television screen and 

computer complete with the 

latest technology 

¶ Custom cabinetry and granite 

counter space 

¶ Beautiful meeting facility for 

up to 25 participants 
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Pat Pallentino, Director  PPallentino@FSU.edu 

821 Academic Way, PO Box 3061110, Tallahassee FL 32306 

Office: 850.644.7875   Cell: 850.933.7267  
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